CORPORATE FOCUS

DRIVING FIBER
ACCESS ACROSS APAC

Vikas Kapoor, Director of the APAC Broadband
Division of Belden, shares insights about Belden’s plans
for helping operators accelerate the rollout of fiber
broadband, and the benefits of using an end-to-end
equipment supplier with global experience.

Across the Asia-Pacific (APAC) region, national
broadband and community-led initiatives are reshaping
connectivity, bringing high-speed internet to remote rural
areas and urban centers. As the demand for faster speeds
and greater bandwidth increases, the spotlight shifts to
fiber. That’s where Belden steps in, working with its
broadband sub-brands, PPC, Precision Optical
Technologies and Sichert, to deliver end-to-end fiber
infrastructure solutions. Together, they enable service
providers to deploy scalable, future-ready networks that
help bridge the digital divide in the APAC region and
worldwide.

Governments across the
Asia-Pacific region have
increasingly prioritized
expanding fiber networks to
create a foundation for digital
infrastructure, recognizing the
importance of economic growth,
job creation and global
competitiveness. Yet, fiber
maturity varies significantly
from country to country. To
address this, Belden has
adopted a localized approach to
understand the unique needs of
network operators and service
providers in each area. This
ensures its solutions are
directly aligned to support the
region’s evolving digital needs.

Vikas Kapoor, Director
of Belden’s APAC broadband
division, acknowledges that
India is an outlier within the
region. “Despite strong growth
in recent years, wired
broadband penetration in India
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is only around the 9% mark — a mixture of DSL, Ethernet
LAN, cable modems, leased lines, and fiber,” he said.

While Belden maintains a strong presence in the
country, the company recognizes the potential for growth,
not just in India but also in many neighboring countries,
which have more advanced fiber infrastructure.

GLOBAL LEADER

Belden is a global leader in networking solutions,
from cabling systems and connectivity equipment to
networking hardware. Customers across the region include
Tier 1/2 telcos, ISPs and cable operators, many of whom
have long relationships with the company.

Belden’s fiber services and solutions are readily
available in India, Indonesia and the Philippines. Over the
next five years, Belden plans to significantly scale its
presence across key APAC markets, including Japan, South
Korea, Vietnam and Thailand, where national strategies are
increasingly focused on providing gigabit-capable
networks. In Japan, operators seek to deliver 99.9% fiber
connectivity by 2027. South Korea plans to provide every
city, town and village with gigabit internet speeds in the
next five years.
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Operating in mature markets means Belden often
competes against other established suppliers, but it’s a
challenge the company welcomes. “We prefer to go into a
market where we see prominent players. We’re renowned
for quality and reliability, so we are not afraid of healthy
competition,” Kapoor said.

UNIQUE SELLING POINTS

What makes Kapoor even more confident are
Belden’s unique selling points that address some of the
biggest challenges operators face as they look to accelerate
fiber access across APAC. Chief among them is the
company’s ability to deliver an end-to-end solution,
providing a range of equipment and technologies that can
be used throughout the network infrastructure. The Belden
product portfolio is comprehensive, from PPC’s fiber cabling
to Precision OT’s optical networking equipment to Sichert’s
OSP fiber cabinets.

2 B

Such an extensive portfolio has its advantages, as
Kapoor explained. “If you have 10 different vendors each
providing a solution for a single network, issues often get
passed around, making them harder to resolve,” he said.
“With Belden’s one-stop solution, we take ownership of
the challenge; no matter the problem, we hold ourselves
accountable to deliver an effective solution.”

Presenting customers with a single point of
accountability is a real strength, particularly when the
service provider is fully committed to building a network
with the robustness and resilience that Belden brings to
every infrastructure component. Kapoor highlighted several
projects where Belden products are integrated throughout
the entire network, from the central office and Network
Operations Center (NOC) to enterprise environments and
residential homes. “We have an edge in offering a complete
end-to-end solution that offers a robust and reliable
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alternative to building out infrastructure piecemeal,” he
explained.

THE LAST MILE

The last mile, the critical access transport network
that links homes and businesses to the core infrastructure,
is another area where Belden distinguishes itself. “The last
mile is an area where a majority of challenges can occur due
to poor quality installations,” noted Kapoor. “Belden has
made it a priority to provide high-quality and differentiated
solutions, addressing the challenges faced by installers.”

Belden has been tackling the issue of unstable signal
propagation since it started working with Fiber-to-the-Home
(FTTH) in India. “A major challenge we have encountered
with last-mile connectivity occurs when the optical signal
enters the home. Typically, there is a 10 to 50 meter stretch
of cable that goes from the pole to the premises. This
connection can be highly unstable, with jitter on the line,
caused by environmental factors such as wind and rain,”
he said. “And there are often challenges faced during
installation inside the premises.”

The solution? Thorough installation training for
engineers and a high-quality home termination box, with patch
cord, pigtail and accessories, ensures seamless
communication and high-speed audio, video and data transfer.
“It’s our attention to detail and a relentless focus on
optimizing performance that sets Belden apart,” said Kapoor.

REPUTATION AND TRUST

Many operators who previously partnered with
Belden to deliver cable TV services have now diversified
into broadband. “We have worked with them in the past
with our legacy products, and the relationship remains
strong,” he said. “There is a confidence and a hard-earned
trust in what we do.”

A testament to the resilience of Belden’s products is
that its legacy equipment is still in use, 25 years after its
installation in some cases. “While myriad upgrades might
have been layered on top, the foundational connectivity
we provided is still 100% reliable. This gives customers
significant confidence in the future, especially when
discussing fiber solutions,” Kapoor explained.

SOLVING PROBLEMS

Belden’s commitment to delivering the highest quality
components for each project means the sales and product
development teams spend a lot of time meeting with
operators and asking questions. “I want to fully understand
the pain points they’re experiencing and the challenges their
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installers are facing,” Kapoor said. “Whether it’s difficulties
bringing Fiber-to-the-Premises (FTTP) in business parks
and industrial estates or FTTH in Multi-Dwelling Units
(MDU) and single-unit housing, there is always a solution.”

Depending on the country or region, many factors
affect how a fiber network is deployed. There are
geographic considerations — high humidity can degrade
fiber jackets, while salt exposure on islands can corrode
metal components. However, it’s more often about supply
and demand dynamics.

“Some countries are racing to meet demand for high
bandwidth, but face obstacles around network readiness.
Some have adopted infrastructure sharing to help alleviate
planning issues, while others are turning to fixed wireless
access because there’s no fiber in the ground,” he said.
“Whether it’s powermanagement concerns, technical
hurdles with underground or aerial infrastructure, Belden
stays ahead of these challenges to deliver tailored solutions
that can meet our customers’ needs.”

CUSTOMER INNOVATION CENTERS

Through a combination of acquisitions and
partnership programs with global distributors and installers,
Belden is uniquely equipped to tackle complex challenges
with effective solutions. Its integrated ecosystem of world-
class engineers, paired with best-in-class equipment,
enables the company to address customer needs with
precision and agility. With a global presence across Asia,
the Americas and Europe, there is an extensive knowledge
pool of experience and expertise to draw upon.

In addition, Belden has five Customer Innovation
Centers which develop customized solutions for different
markets —two of them are in APAC, one in Bangalore, India,
and the other in Shanghai, China. These facilities allow for
direct engagement with Belden’s in-lab experts, where they
can simulate real-world challenges and test solutions
before deployment.

“Whether the goal is to improve operational
efficiency or create a seamless customer experience, we’re
ready to show exactly how we can help,” said Kapoor.
“Whether it’s incremental improvements or transformative
innovations, our team is committed to guiding customers
through the process. We bring them into our Centers, show
them what the network would look like in their region and
how we can support it. It’s always about finding and
delivering a complete, reliable, high-quality solution —one
that’s built to last.” W
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